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AGENDA
01
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05
06

BELKINS & WHAT WE DO

HUMAN CAPITAL MANAGEMENT

REVENUE GROWTH STRATEGIES

PIPELINE GROWTH STRATEGIES

HOW I ’VE CLOSED $3 .5M IN ARR YTD

HOW YOU CAN TOO!



Objective n° 1

GOALS AND OBJECTIVES

Show you how I closed 
50% more deals YoY Objective n° 2

Show you how to manage your pipeline 
more effectively and efficiently Objective n° 3

Create an action plan 
that wil l  set you on the 

path to bringing your 
“A-game” to work 

regardless of how you 
feel!  



SIKE! ! ! ! !
This  might ’ve been a real- l i fe  example of  a  
presentat ion that  I  would ’ve bui lt  2 .5  years ago.   

It would’ve had ALL the graphs
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AGENDA
01
02
03
04
05
06

WHO I  AM

WHAT I  DO

WHAT HAPPENED TO ME

HOW I  OVERCAME IT  

HOW IT  CHANGED MY L IFE AND THE WAY THAT I  “SELL”  

WHO I  WAS

*Maybe not in that exact order



Objective n° 1

IF I DO THIS WELL

Get closer to you-
Share my story with 

hopes that it wil l  help 
you in some way

Objective n° 2
Leave you feeling encouraged and 

empowered Objective n° 3
Leave you enlightened



WHO AM I?

I ’m a 38-year-old kid with a credit card. I  
come from humble beginnings. I  have a 
passion for helping people and I LOVE my 
momma! 



HOW SCOTT 
AND I  MET-

• I  am featured on episode #164 of 
the Sales Success Podcast.  



LUCKILY HE DIDN’T SEE IT  
LIKE THESE FOLKS-



Belkins is a top-of-funnel pipeline 
development agency EST 2017

• Started with Belkins on January 1st, 2021
• B2B Appointment-setting services
• 300+ employees
• 50+ industries
• 1,300 projects delivered
• 7 different languages



A TALE OF REVENGE



01

SEE IF BELKINS 
WAS THE REAL 

DEAL

02 03 04

VISIT THE 
TEAM IN KYIV

BUILD A SALES 
STRATEGY 

THAT WOULD 
TAKE US TO 

THE TOP 

CLOSE ALL 
THE DEALS 

AND STICK IT 
TO CIENCE



The Shooting

ON JUNE 20,  2021,  TRAGEDY 
STRUCK IN  GRANGER INDIANA

I was in 1 of 11 mass shootings
across America from the evening
of June 19th and early morning

of June 20th



SCARY STUFF



WHAT 
HAPPENED -

=



SOMETIMES 
I  FELT. . .



SOMETIMES 
I  FELT. . .



ONE THING 
WAS 
CERTAIN. . . Give 

A 
F%$#



IT ’S  A 
BIRD. . . IT ’S  
A 
PLANE. . . IT ’S  
MICHAEL 
MAXIMOFF



THE ROAD 
TO 
RECOVERY

EMDR- Eye movement desensitization and reprocessing 
(EMDR) therapy is a mental health treatment technique. This 
method involves moving your eyes a specific way while you 

process traumatic memories. EMDR's goal is to help you heal 
from trauma or other distressing life experiences.



I  LEARNED A 
LOT ABOUT 
TRAUMA

*Stats from Mental Health America 2023
https://mhanational.org/issues/state-mental-health-america



I  LEARNED THAT 
There is one thing that feels worse 
than everyone knowing what you have 
gone through

It is no one knowing 



THAT YEAR I  
ACHEIVED

*Total $2.8m in ARR-$2.1m of that number was closed from August-December



I  STARTED THINKING

Who am I  as  a  
sa lesperson?

Why do people  
hate  

sa lespeople?  



I  STARTED TO CONNECT 
THE DOTS



Pastor Doctor Friends

EVERYONE IS SELLING 
SOMETHING, RIGHT? 

We don’t hate these people

Why? Because we trust them. 



We don’t  humanize people (or t it les) that we are 
taught (or have learned) to hate- Brian Hicks



I  had spent a l l  my adult  l i fe  
learn ing how to be a  good 
sa lesperson and I  had 
forgotten how to be a  
human



YOU CAN’T 
JUST EAT THE 
MUSHROOMS



Prospects = People
Pain Point = Challenge
Customer = Partner
Pitch = Educate
Sales Journey = Guided Tour
Target/ICP = The people that 
have the problem that I  can 
help solve



I stopped

MY SALES JOURNEY 
BECAME A GUIDED TOUR

• Focusing on Closing
• Feature,  benefit ,  check questions
• Control l ing
• Gatekeeping 
• Sel l ing
• Using fear-based tactics/manipulating
• Closing assholes (no business is better than bad business)

I started

• Focusing on them (What do you want to see on this tour?)
• Thoughtful  questions regarding their chal lenges (Like a fr iend)
• Verbal contracts-expectation setting (This is what your tour wil l  

entai l)
• Even my openers became more “human” 
• Connecting
• Being transparent



MY FOLLOW-UP PROCESS
GOT AN OVERHAUL

By Brian Hicks 

No Deal Left Behind



I  STOPPED 
CHASING 
LOSSES



RESULTS-2022
$4.17m in ARR-closed 76 new clients-15.27% closing 

rate



RESULTS-YTD
$3.4m in ARR-closed 57 new clients-19.06% closing 

rate



RESULTS-LAST QUARTER
$2m in ARR-closed 33 new clients-



RESULTS-RADIO SILENT

13%-YTD



CURRENTLY



RESULTS-100% TRUTH



Result-Happiness
Our time is the one thing that we will 
never get back and it means so much 
to me that you chose to spend yours 

with me today. Thank You



Conect with me...




