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Why Am I Speaking Today?

Become an Intentional Individual Contributor in September 2020

Have sold $520k in Monthly Recurring Revenue (mainly 
36-month contracts) and $906k in projects in the last 3 years. Have 
closed at least 3 deals a month in the last 36 months in a row.  

100% of my revenue generated came through my personal network 
and my referral partners during this time.

I have not made a cold call in the last 15+ years
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Last Cold Call
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Personal Sphere of Influence

Your sphere of influence are 
people in your personal and 

professional network with whom 
your opinion hold some weight

*Contactually.com
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Go-Giver Mindset

Your true worth is determined
by how much more you give in

value than you take in payment.
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Where to Start?
Â LinkedIn

● Take time to go through your contacts (“10-15” amount per week)
Â Old Business Cards/Rolodex
Â Former company colleagues 
Â Former company partners
Â High School/College friends
Â Neighbors/kids events
Â People that sell to the same contacts, but aren’t competitive
Â Networking Groups (current and former)



© 2023 Ascend Technologies | Reproduction and distribution without Ascend Technologies prior consent is prohibited.24

Example Networking Groups
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Using LinkedIn
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ÂUnderstand your ICP
ÂBe clear on WHO you want to 

talk too 
ÂBe clear on WHY you want to 

talk to them
ÂWhat is in it for the person 

referring you? 

Buyer Persona Partner Empowerment Handout

Be Intentional + Focused

26
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Search Contacts Create The List & Then AskFind The Right Contacts

Searching LinkedIn

27
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Making the LinkedIn Connection
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LinkedIn Posts – After Events 
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Good Referral Partners
Â IT Advisory Firms and vCISO only companies 
Â Fractional CFOs and CPA Firms
Â Banks and other Financial Institutions (i.e., PE Firms)
Â Independent Consultants

● Operations
● Leadership
● HR
● Sales
● Marketing

Â Retired Business Owners (monetize their network) 
Â Internet/VOIP Service Providers that don’t sell MSP services (think who 

sells to the same contacts as you, but doesn’t compete with you)
Â EVERYONE in this audience today can be a referral partner for YOU! 
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How to Connect

Set up a Teams/Zoom call with key partners weekly
Set up breakfast/lunches with potential power partners (local to 
your market)
Â Power Partner – Someone who can walk you into a company and you jump ahead sale 

stages because of who they are
Â Be Strategic – Come prepared with potential intros (5-7 from LinkedIn) and see how many 

they can intro you to

Look to give first (Go-Giver Mindset) 
Â Find ways to refer them contacts or potential partners first

Look for networking events to attend together
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Referral Programs

Â Formal Company Referral Program? 
● 12% of the Total Contract Value (TCV)
● Paid out Quarterly 

Â Refer leads back and forth
● CPA firms and banking institutions can’t accept referral fees
● Refer potential customers & partners 

Â Find a way to say Thank YOU! 
● Starbuck gift cards
● Amazon gift cards
● Sporting event tickets
● Something of value for them 
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Make it Easy
Create an Intro Paragraph for them to refer you to their contacts:
Purpose – Email that you would send to people you are referring me to as a prospect. The yellow highlight section is for 
when I ask you to refer me someone instead of you thinking to refer me to someone in your network.

I would like to introduce you to someone that I trust in my network, Kevin Piket. Kevin has been 
in a high-level technology sales capacity for over 27+ years. He's adept at building and 
maintaining a large active network of clients, potential clients, partners, and colleagues. He is 
currently a sales professional with Ascend Technologies. Ascend works with businesses 
across the US of annual revenues between $50 million and $2 billion to make their IT needs 
more efficient. They are a technology solution provider that companies partner with for their IT 
infrastructure needs. Their core service offerings include Cybersecurity, Cloud & Infrastructure 
and Service Desk management services. He was interested in speaking with you regarding 
learning more about your company, specifically around your challenges, issues, and goals as it 
pertains to your IT infrastructure needs.

https://www.linkedin.com/in/kevinpiket/
https://teamascend.com/services/
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Questions?
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teamascend.com

Kevin Piket
Business Development Team Lead

kpiket@teamascend.com

630.688.4732

https://www.linkedin.com/in/kevinpiket/




